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HTERZ BB E N EHETT R (selling behaviors) [ #HE&E%L (sales
performance) FYZ=2 2 —HEH M ESJETE (salesforce management) iff5¢3#&
BRERVREE R E B0E O BT E AR E M B s (theory of goal orientation) FIff2
T —(E AR A BT Ry B RE A 2R (Sujan, Weitz, and
Kumar, 1994) - Z(5 L HEE (e.g., Elliot, 1999; Elliot and Church, 1997)#5H, »
MNPIAERCELE R (achievement situation) TiE>K =fER[E1YHZ © 25 HiZ
(learning goal) ~ #MZFEIR HE (performance-approach goal) ~ Kz #EI##FREH H X
(performance- avoidance goal ) - 23 52 (=(fE2239%E ) » learning orientation )

T EHEES S BURSE KBS 2 380% > songchen@mail.ksu.edu.tw ; PRSIE » Bl
FHE RSB R IR © BT - BIIRHE K2 it 2 B S BVE 1 2 B0 -



24

WiEFmEg o L2 5% -9 AR105 & 1

FHEIEBESH AR AT IEEL ~ s E AR IR A T R E
e (B RZRIRE A - performance-approach orientation ) &5 55 HA1E AHY
RE ~ MIEMRRE ) RRVEFIEHE 5 EERF AR (SEEERE A
performance-avoidance orientation ) =& HIlJ& S Ak fth A ¥ HGE AV IEEE ~ Ko
Hee & msHE (VandeWalle, 1997) -

H AL AR 2908 H AR i B e 2 R AR 84 & B AR ST b PRET
PHE A BN B R S B 2 B o N EE LIF(working  hard) 5 i#
JEVEIAEETT Ry (adaptive selling behavior) 2 s & N S 1E ~ EREEIHES
AEEESYEIT R (Krishnan, Netemeyer, and Boles, 2002) » (EIHLIE 220155
ERRETHE N B B s i 1T AV 2 - Bl SHE AR
I EHEREHETR - HEERZ EEERE (WL E - BEE > 2006 ; [F
=« AfSE - fEHYE{& > 2008 ; Chakrabarti, Barnes, Berthon, Pitt, and Monkhouse,
2014; Kohli, Shervani, and Challagalla, 1998; Park, 1997; Porath and Bateman,
2006; Silver, Dwyer, and Alford, 2006; Sujan et al., 1994; Terho,
Kairisto-Mertanen, Bellenger, and Johmston, 2013 ) » R IR & A2 2 &)
B (YR - S 0 2006 ; [E=SE > 2008 ; Porath and Bateman, 2006; Silver
etal, 2006) - b4 BEFERMABHE LIEIEHEAE - $HE AN SR
FIAE A H BB BT By ~ SH B 2 E R RN (PRE(E - B > 2006
Chakrabarti et al., 2014; Park, 1997; Sujan et al., 1994 ) - %54 G5 fRTE 1 E
EEREEE L (4IPS - 2008 ; Kohli et al., 1998; Porath and Bateman, 2006;
Terho et al., 2013; Silver etal., 2006 ) - {fci& FARCHHFTAE S AT - BARHYSHEE A
BMEZA RN &I AR L IR ARV B AR N B A
{EL A FSE R, ~ Beflore ST ~ RARERDT - R - s & A\ BRVERE )
REEE - HHE N BEWNITNE - HEHSEERA DA AT %8
(Markose, 2011) -

PRI E b HHR B8 B A e 1 R ~ #44fT e[=hsE (Dalrymple and Cron,
1998) » (AL 4 EAHAR L G A B N Ef R ~ SR E A SRR HE AR (1
&L WTPRIA ST ) FIOEAHENH B AN BRYFTE - DLEERCE B & HAR
(Churchill, Ford and Walker, 1997) - [AFEERR &% Ay H B B AHEE - $HEE B
13 T R SR B 5& 3 (Beltramini and Evans, 1988; Moncrief, Hart, and Robertson,
1988) - RUE » 12 L08RV EH & JVEBFE i S A RE S s 81 & N BV R
B (A REL) - EEROgRREEHEABNEEE R - BIRHE
A B HYHEEEF I 2 A 0E 2 Anderson and Oliver (1987) 37k » 35 55 i 4k F
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A 2 ATRE R CE SN BB A BB TLEIGE R - RESRE L IR AR #6815
JEEHYEREEE) E » VandeWalle (2001) RIEEA - meFIERVEEIsS Gt SEE
5058 4H 48 P 0 A O 9 2L HY TR 0 B SR 4 (competitive  psychological
climate) - 8 & TAEA B A OEER T » i IR H R R ) -

TEE ST E - B PUEZESEHE N SRR (RE—) » S
OHERGHEE TR E N BRI BRI A A - R I~ £ 2 s
HEANBNEEER - THE b (ERHASN R H A BEE ]
REEHR I E R (RERE ) » LA NS EE - (RIUERRE R
EHEFEREZSEA (HENR) EEwFRE IS ERE A FE HEE TR
(Johnson, Johnson, and Roseth, 2012: 1076) ?

Fo RS CRFAZERIBETHN LR D R Py

8

g e EE3 : i
srE [EaEssmEpEsLh

IR ~ BR[| 251 friR{THE

(2007) e il MR IR IR
wosseoon) | 20 VTIE \meemas | s | e |40
357 =W oH
fir 55 bz $8 +(® + (¥**) +(***)

PR ~ BS EAR

WP LR

(2006) 376 firiSE A

L +() + () NS

190 fir A~ & 7

TN SRR NS ()

Harris et al. (2005)

147 fr ~EhE

- +()
Wang and HLEAN

Netemeyer (2002) | 173 fir fz= 2 4 IR

4B 0

B TNS | RMEFEERE T + | BIERFEE; *:p<0.05, ** : p<0.01, ***:p<0.001

Elliot and Church (1997)f5H » RLE2[ (fear of failure) 25 [S5(fE A A3k
KB RNEEFRRZ — - Mg b EEHE N B Z HEFRFERE T ETT
BCATRESS T R FEIRER T | Fr AR R ] se e R B E A - 2 E
TEE N YR - RIS OB R AR R E (B REEREA R ) §A]
RER AT ERHE A B - A B E AN BB AT REH T B Emi2nyBE ST |
FRIEFEUE - B N E R - S E A FERE ) RETTHI S - TNEA
B (el N BREG ~ BT RRERIRE S - RIS DI R AN IEH 2 O3S
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B BRI AR A E R E AN A - L Bt E e
AE" HEFHRF AR --HE AR B IR R AL —EE -

SN A FHRE (trait competitiveness) JIVE AT RERZ EHE A ERE - [DIfE
A IBIE B SE A4S (Brown, Cron, and Slocum, 1998; Fletcher, Major, and
Davis, 2008) - EEEHITHTR » NS FIRIEEGREMNE 5 e FREBIE K
At S R B AN B o] ge UE IR S ARG B (Zahn, 2011) ~ 7£
g DL RA N g e e S Y B HAL (Brown et al., 1998) ~ EHIHL S
FIBYSELERL (Schrock, Hughes, Fu, Richards, and Jones, 2014) - H g /D&t
FEPRETIHE N BRI RYE S HEE K m R AR e (20K —) -
S M Z WP Basd i A\ B0V PR E A 5 LD RS R A
E R EHE A B EEE A HY52 28 (Johnson et al., 2012: 1074) - B[} » Bagdi & A 8
FERRE R T MEHER OHERR—HE N 8BRS | B AR AT
HIEE B HHY - AR EHE A B B IEE R AR - S EHSE
M REHVEE AR A Bhas

K- XRERETERBER

AR EER HER - B OHERR - PR FREREE e
A BRSO RS - RAFSR R E HH B R R E > EGEREEA
SR ECE AR E Y B O ERS B AR B | BRI
@ o

=

—., BR¥@

H g MR 5 A8 O EEE - FERETEE RGBSR T eEEY
TAERVEHEC Y » R HEEEERAVEIA] ~ B 28T R ~ BEBeIR
% (Dweck and Leggett, 1988) - #JHARTIHFE B RIS E B SHEE TIFRYEHEL
H Y 7y R - 1228 HAR—RBLEFE (e.9., Dweck, 1986) ~ fE#HEE—%&
I EHME (e.g., Harackiewicz and Elliot, 1993) - (£ A —BHFH L A (e.q.,
Nicholls, 1984) % - f&E HIgA A~ [E - St B RS2 E B IR (4
T EE A ) BiERERE IRy HAR (SRR ) B T HEERYIER] - 228 Hm
EMEE NS/ AEESS ) ~ &k - Wit ey 5 AR AR E AR
HHEST  WIFEAEPARANEBATFRAE ST » R m & AR R A RE 2 [EE
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N GIEHVRYE » AL FE =Y H ISR i A LLESBHECRE ) » Wik on Sl
BAUSE MR Rk = A5 77 (Dweck and Leggett, 1988) -

H RS [ B S 5 (EE S RS - P97 - e S E A EE R A
HVERE AR (AR AR - [ CRRE R AR - e e
PRERMERVETS - & TEHE &N - SRFEEERIRE ) KREENR - RN
A B S E S EAVEE % & 51 (Dweck and Leggett, 1988) « HELIZEA: By
EEAISE (e.g., Archer, 1994; Meece, Blumenfeld, and Hoyle, 1988; Wolters,
Yu, and Pintrich, 1996) iR - £ E b [ ZAE S EFAYE AR BLAE IR - FRIEH)
AR e | B R R 455 - Elliot (1999) « Elliot and Church (1997) - Elliot
and Harackiewicz (1996) 5550 %y - RIAEEIFTERA A —EL > FIRERRINE
[ ISR T im (approach) ~ 2% (avoidance) WfEENE - HEF 5%
{E LU RIRE (approach form) kil &R A m - AL Elliot % NH#E—0 %
B 2 ] U 7y B 1) T 2 ] B Al M B 1) >t B R RHE AR L IB 4R T FTiE
SKHY BRI I R B2 ] ~ B IR A~ SRR R A ) = (E i - B
[F] & B IR BE TV IR R AT ARG R i [mI R B 2 A 2 NS ZE s it A\ DUETS:
AE T EEVAE RIS - e e 2 TR 2 [m) 2 Pl S 20 A A A S L RE T Y & I BH(E
(Elliot and Church, 1997: 218) - AMHFTINER =i B R 255 E A BAYHE
H[a] o

=, BRLEKSHASARRRAQNYE

OHEEFES (psychological climate) =i5 " & THAHSIREAVRIA , - tgt
& B TAE N B E AR AN E Ky ~ SHELHASRE R ¥ A8 A K 25 ~ 18 HEAT R
(James, James, and Ashe, 1990) ; FIE24H &% A LAY OISR (RS 00
RA) B T BT AR E SRt A, (Brown et al.,
1998: 89) - 4G HIERIHAYE » O ER SRS (organizational climate)
PR BLAH AR IR A T - (R0 B (A A B XY S8 MIELER A - 125 AR aH A8 iy
FEEFIHT (Brown and Leigh, 1996) « 7 FH M A SERIR 22 R HAE AR Z -
A — 2R %AV [E] B S B4R AR o BoAsBi 7% - iEhak 2 BB AN R E A T R
= WRANHIEH T gER—fE (Brown, Samaraweera, and Zahn, 2011; James
etal., 1990) > [RIFLEFZAH9EE (AIPEYEE ~ ff= > 2006 ; Arnold, Flaherty, Voss,
and Mowen, 2009; Brown et al., 1998; Lam, 2012; Plouffe, Srinivran, and Barclay,
2010; Schrock et al., 2014; Zahn, 2011 ) BIDUE A 2R 558 N B A1
FLHRARELE -
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ET PR EHE N HIRE mATR2 2 » MBS 5 R R A B
Gy FE BT RE J156 9 F B C Bt A RIARAYETEL | RIS PR 55 [ 33
A (HEE) RIFEEFEAVEIE (Ames and Ames, 1984) - [tE5) > HFRIEEH %585
GEIRHUA - 2 P RE R isH AR B F T EIGE R - REGR O TTE A RIHA &
RE 52 E2EEE) . (Anderson and Oliver, 1987) - [A[[FL&H & H55: F /8 HT AE
R THYEE - BE > (EHEER RN - it NSRBI EE A FraE
PERIECZ 2 - ERReS 3 B THYRHE RS » iR kE A i 2 B 25 ] A i
(VandeWalle, 2001) -

FEERSHIE T E - BIANITHFEREDR » B3 OB R SR 1] AR e S B A
BB AR R RO R A ] » (ENN G~ & ] e R e (R
R 1) - BOLE ~ BRE (2000)50 5 » 52 A Ry B 40 4 i A & L B A
N CRARER) S5 EAE © (bR FAR R R B - SR (0B IR B AR AT i BT
J& B FEBEAEAE 75 b 0 5l 3 H =75 B 2 5 H R AV AH BA & SR U 75 SR IR
(Locke and Latham, 1990) - (R - @B F B2 v geiE B )T > (HIR A e —
fEST BT = & N SRS A IE A BE 7 (LePine, Podsakoff, and LePine, 2005) - 55
—J7H > BPEHE RS R AN - REPHEH AR EMTE - BER AR
A RETEIE B A\ Ba LT - BEHIIR A - i BhiE & A B E CAE E R Y
{irPg » HERd A ABR FHEEO B & B S E B E - AL Hfth A ATFE R B et
HELE (Brown et al., 1998) - & BGETRLEHF O RANMER GHIFHE A&
HYERE » R EHEIHEER AR - AR E DA it T YIRS -

% la B O HER G E A BRI RB A 2 IE e -

fBea 1b 385 O B SR GUE BH B N\ B R R 2 ) 2 1F (R 2 2

% 1c B O HER G E N B EH R 2 IEREZE -

=, AEAEFRFREHARAQ - E

TR ERE RS R —E " ER AR - JEIEGF] - 3R
BIELM A AT | B—FE AK% (Spence and Helmreich, 1983: 41) - 7E8 7% I » A
P E R AE B A BRI R RE — i R e A RS B E
ANERINEEHN —EEAFFE - il N B E TAERRSER IR ZR
(Brown and Peterson, 1994; Krishnan et al., 2002) » & $4E40 4% 5 DL 4T T
'EERBEEEHRE (Plotkin, 1987) » [MI#4 & TIF/NE RS [FF 2 i PR E ke
8 (Churchill etal., 1997) « FHiY " @A | 5 FFFE FEi R ESE » ]
LR IBOE B A MIRYAERGEEEE o SRR - PRl E O B A\ AU
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o DIFEERERBIEEE (Krishnan et al., 2002) » (RIIH4Y B A B 015 R E B
H ) R A [ R A TE (A 8228 (Harris, Mowen, and Brown, 2005) -
o AFERRTEHE AR ARSI LIEE FAAAERL (job self-efficacy) (Todd,
Andrew, Lachowetz, and Pursel, 2007) - #37F (il A5 (Ho, 2012) » HIidE
o X BE & N ] BE 38 oK 2 ¢ 25 IR H fZ (Payne, Youngcourt, and Beaubien,
2007) » EHEBRBE T A EFS R EHE A B0y AR
IS B N BT i B TE G T (A e R R A [ e [ -

Bt o H 2 B8 553 - e B R e eY % (Brown et al,
1998) - SfFis P RVE S E A B G £ LR MR - DU B CAE[E
AALIE ~ 2RI ARV RNV &R (E1E - Hfth ARYFERR Rt T 22
(Wang and Netemeyer, 2005) - 452 - JH& N SATEF ~ 1A AT RESE 4R
AL - BT REE SRS (vicarious learning) - FE B G ZE 5 (2
RFE—) > Hpi% Harrisetal. (2005) K Wang and Netemeyer (2002) Bz 8
FERLAC N S B 9 B N BV AT 8 5 8 S L B2 T A [ R i ) R R A [ Y 52
2 By DO 7eBase iy e Py B S HE N EEER I E m A2 2 - ARHFTiiE bl
AR ARG ©

fBie% 2a © $48 N BHVEFs T B EOB m R B ) B2 IR ()52 % -

fBie% 2b © S N BRYLFH PRE R ) B A e -

fBe% 2¢ © S8 AN BB R E S HEE TN 2R E 2 -

M, AECRY RROERRFEARRRNEMD,
BRIz

e MELLEEERE (social comparison processes) fE4H4% = R R AN EE
2~ WERETEAVRIE (Brown etal., 1998) - 1t & VEEEESE AR R TRETT - ¥
SHEEEER VA BB e B B T E FGEIR R M A B THYEHE
PRI OB SRR AN (E 7545 B TAKEE ) (Fletcher et al., 2008) - 3ifi A 4E
MAGEESH B N\ BAYIERER IR A E (H1b) » Rt — E e B TR = g8 BB 4B
T Ryagl - iE R RS E A BIVEREAEY - SHERETT - RARRGETY
B e AREHIHERAATRENE (Franke and Park, 2006) » &5 Al REEE A &)
FEMIRRUEERERR (Pefley, 2008) - #iE> » W= KBRS E A EIMNS » 418N
S S oA PN S = D N A )3y Al o NS e e g
B\ BV R IR A A BRI (E A R
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Btk - BEmOAT A ARV BB R OER RS HE AR
HU A R Bt (HLa) - ML — IR AT S & S E g g & Riasl -
Vroom (1964) [IHAEHE S (expectancy theory) T5E > {# AfY#2E (approach)
g (RURE I RE A ) AYsay IR 2 5(1) 33 B EE Y I ReEE: ~ (43K
HEMNERVTTRENE - RE)MEREEFE 2 22 - (KB - EENE
R R A BT 4 TR S S = R e = (E E AR YRS E
WIERSHE N B BB 2SR A RE B 2 ZE Al AH AR ZOR BV SRR » T LR,
S E N BB ENRASEI R R Bl R KB E EHHE A B S H
RN [EEAIRERR - AT AR AR - SRR SRS B SRS
SRS EHER &SRS A2 EF At EE# A (Franke and Park,
2006; Spiro and Wetiz, 1990) - (RIFLEZ&HHE A BHY H FGERIELES S (Judge,
Jackson, Shaw, Scott, and Rich, 2007) » ik 4145 7 88 = &Y A REMEEE
BRSO DI R RS E R E N B AR A -

mf% 0 B LHERAEAE e A HE A BRVEEEE(HLC) » HEt—IE
B G = B BB TR i sl SRR A R a B E N BT
2 DL ES 53 [E] S Ay a2 24 (Martin and Bush, 2006; Swift and Campbell,
1998) - &k ER S E AV E N B RE AT ERER A A E T4 (Franke and
Park, 2006; Spiro and Wetiz, 1990) - (Rt#ARE ) R4S R &R N E C
KRR - WA ~ B A BT ABIAIE (Franke and Park, 2006) -
s 0 AHER N BTSSP AT RE R R B R B A\ SR AR GRS ~ FRgEeR R 22
AR S - PRI O B R SR AT RE I R B N B VB A ] « R STREE
Rt ARG ©

3 3a: HEABAEHELE - BF OB RFEELERFRRE R IE
Im] s BE RIS

% 3b - PHE AN A= P& ~ 5T O R R R R R A [ Y T
A s BRI GR A

3 3c @ HEABAEHESE - BP0 AFHEEEERIVIEER
Eignsagl -
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H, FRSREYE "RECEKS—HASEABE RN
[, BBl

e LR R A B R R o (8 N E g s BB IR A AR R 0] fE
(Schneider, 1983; Bolger and Zuckerman, 1995; Lazarus and Folkman, 1984) » #F
5 PR L T A B A B B — (BB S (Brown et al,
1998; Fletcher et al., 2008) - {5 Banduna (1997) Ayt &r 2 H14548 - Bt A (5
[EF ) G50~ £8E ~ RAT RA R M E RS S [EHE A B 22 1Y F 250
B - B PR EE N S SRR G M b E R R B A 5
el RIS » TR RE I HH A 0 B Rl (o fth T e 4 468 P T 5 3 s [l [ 5
(BFEE) EHRESI S inkntéd (Ho, 2012) - {45 " FFoK-Bt4aRlE , A
BhEES - TP R Atny &R B0l e (EIERARIY) - VB R ETR - K
LB N FEAERARYRRE ) SRR S (ERGHYRE 0K » R E s ZEG ¥ IR ERIR AR
2 K [E]j% (Edwards, Caplan and Harrison, 2001; Kristof, 1996)--4[1 T {Ef & f& ~
SHFRERIRL - TIEBETIRL ~ he&a%% (Edwards and Shipp, 2007) - HYA4H&R A ED
s PRI R B i R R B RS T R s B & T PEEL R SR AR
R HEE S i RIIFRK > RIS O E R A SRR E B T TR MR
77 (Zahn, 2011) - PRERIEEE 185 (3 B TIEAIES » RAaiey R a7
A —HI5 %577 (Lazarus and Folkman, 1984) - [A[ithis: 5+ L ESRAFA BITE A S i
R E B YA T S B ] o

B (RFHEFREENSE SRS - RN NS b At
IHYTARIRFE S0 7T - AREHE A S HAREE (Ho, 2012) - (AL - FRARAF:
FHRE Y 7R R B FER IR AL AV RC (mismatch) (&5 T - (s P E = )
e BRI Rolg 2 R BE T (threat stress) (Zahn, 2011)  FRFEEMEEET] 55
% B TAMIFE - MO E--20 R F55 - HefE 1 (Lazarus and Folkman,
1984) - [R5 F OB RSV 1 AT RE R AR 35 PR 8 B A R R 2 )

H Al = b S Bas A 721y Bl - A idEb(y ERSb JE R SR A
FEHVER - BTSSR R E R B A B ST O ERA N E e S
B E HE(Brown et al., 1998) ~ 2RI = HYH B4R (Schrock et al., 2014) - it
Fho DIEERHS B TSI RETR - AIEHRF LRGSR FRE R
THYTIERERE (ANZH&RES ) M TAFR AT 2R RS E - ¥ HE PR ERY
B THIZ & a2 % (Fletcher et al., 2008)  AWTZEidE_ AL irfd it MG
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e da : SHEANRIFSFREAR - B DR GEHB AR E [
IE A EARI -

% 4a @ BB AN B FRPE AR - 3550 OB R G A R R [ Y
BB RE -

i 4b @ SHE N BHFHFRELS - BT OERF R HEE EHEAYIEH
BRI -

N, 2585

FHEAMTEMEES T & B [E0Y HEZYE ? Dweck (1986) 585 @ {i
NE R Al & B A EHIBE K AR R Z — A se ] 2t
HIEZEAWITE - EHgam (entity theory) FEHE0A(E AAVERER—TE A 5 R
AIERIRRE > HE7EER (incremental theory) & RIFH{S(E AHYERE Il LUEAESS
77~ KERRIG e R - REBENIR LR - R E M wm S ST AE S (5
NIEKFRINE R - BAE Y IE i (S S RIE T aE 5 [EHE N BKEE Hm (Dweck
and Leggett, 1988) » <z 71 [0 B E 1Y T smil L RETH T 7] B <2 T+ &3
#F (social desirability) AJs22L0M 20 _EAYfR:: (Dweck, 1999) » (R AT 58
R E A\ BRVEREE RS A H B RS AR T - [N B RATHH
ZEEUR - (V)ES B EE R E AR EEAGRERAE - HE TG RELLER
=i (Spreitzer, 1996; Spreitzer, Kizilos and Nason, 1997) - i AHY S —f& M EF
2 AE RN (general self-efficacy) AI| 78 3% HELE i m) ~ [ AR 22 30 A ) (Payne
etal. 2007) ; (2)5H EEAHARAY N BFER IR S I H A B nlREso EEH E A BV H
g ] (Kohli et al., 1998) » PRI AHFTINIE 25k HYER IR Ko 23 FR1I4A Ry 5 E AR
A RIS

8- W3R

I;II!

—, FBRREKE

At REe L EE BN GHEE RS - MEEREMAHEE N BRFsF
FE -~ HRLHERSR - AR - BREEEmES - RAOZBHEAE < FrA
CEIESN > {EREREFCRRE KSR 1, RIFEANERE - 7, %
IEHER - SREEVEHEN SRR — > DIToREHL -



FHRL G iU RO R R AR BRI PGS

33

L4358 © Spence and Helmreich (1983) s&atHUF s FHrE ERE R
PHEJTEHENTZEE (40 Brown et al., 1998; Harris et al., 2005; Lam, 2012; Plouffe
et al., 2010; Robie, Brown, and Shepherd, 2005; Schrock et al., 2014; Wang and
Netemeyer, 2002)FrERH] - AWFFELLEZ ERAY 4 BIE A RIVEK BT EHE A&
AR E -

2,555 A © Brown etal. (1998) A O HRA RS (4 3 M)
B BN B T FRITAE R (ANMOE(E ~ i » 2006 5 Lam, 2012; Plouffe et al., 2010;
Schrock et al., 2014; Zahn, 2011) FiERH] - ABHFEERZ ERAK M EHE ANBEH
AH &5 L R YRR o

3. HEEE « HOLE - BiE (2006) 275 Sujanetal. (1994) AYHE N SE2
R E A B - k& VandeWalle (1997) AYEBERIRE M B » sttt
& - EN =S AR HIEE R ER - AR ER R EHEAR
HYERE ~ MeRIRAEE (& 47 ~ ORI ER (L58) -

4R ERRE S AUTEER Dweck (1999) By N EEE S ER
(Theories of Intelligence Scale: Self Form for Adults) Sy EfEm"E (L 48)
Kt 2HE N BV ERERRED -

5 NCITH - GiEMER] ~ F8G - B20E - IR0 - KB (LUEZERH

BEREHE) -
=, BEREREUESES

HRFEE DA BHE LT - HE NBMHE L EHKZ A HIRCEEE
GERTT - TP ERIH B3 ~ EMIAM ST T ~ SESSEHEARE > AlE
FheE R s A\ AFTE RS IR 5 R AT e NS
besi Ry EREAESE - MDA SR m AEZS ~ maLll > ¥t~ EFF - =pHE D
MR A TSRS —GEH A B BEZHE - IR S A S R
AR HEMHFLLLAINENNG 8 N SRMEEEEEB AR
HHE - B EEET A —(E R ASEE R (EE - B2 HE el SRR R E AL
SRS - EREEF SIS o AWk 700 (37 5 > [BIL 578 (3R 5 HT1FR
HEAZ2E  BEANHEE 496 7 (R - AUHEET 66.12% K201
SPIYEERG 37.26 5% 0 R (&) DAEEEE(S 42.89% - RIS #4228
A(46.40%) - “PHSH EE A LER 8.17 . (FEEZ% 7.034) -
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2o RGO PREDAF R vk

A B [Ef 8 (EIRER) ARG CHREEE)
LEIZEANE 200 167 (83.50%) 146 (73.00%)
2HILANE 150 119 (79.33%) 104 (69.33%)
e 150 122 (81.33%) 95 (63.33%)
AEHANE 100 81 (81.00%) 68 (68.00%)
5.=mEFAE 100 89 (89.00%) 83 (83.00%)

=il 700 578 (82.29%) 496 (70.86%)

=, BRE, BESH

ABHZELL AMOS 20 filvEdeiids iy TH - DUBESERZRE M (CFA) il
fif% 77 (squared multiple correlations, SMC) &2 0.4 HY{E FIEE (Taylor and
Todd, 1995) - 3l ¥ fr B REH AR T SR =CEC B S A ~ TEHERS SV B [ RS
g3 o CRA fREUELTRE 24 (i nlEUHIRYFE AT ~ 6 {EF5E (trait) /B30 ~ — (&
AHVELE 77 7ARE2 (unmeasured latent method construct, ULMC) (Podsakoff,
Mackenzie, Lee, and Podsakoff, 2003) ; &5 ZRAIEY 5 547 Bl 2 E A ERY R
G VEESBIH ~ BRI DT AR S AT T AR S REEUE
By 1~ BLEUE AR VB S A ] 4 A B 14 (Gunezi, Luca, and Troilo, 2011) - DL N5y
BIERBH AT R -

1. EEAECERE © s AU ESGE T A6 R - R R AG e
x2(=141.49, df=102)3EH=2 /K4 (p<0.013) » MfERE £ {E(E1.39) /1A 1~3 2
5> GFI(=0.97) - AGFI (=0.95)~ NFI(=0.97){& B A 0.90 A B2 236 » RMSEA
{E(=0.028) 5z RMR {E (=0.051) E3{Ex A 0.08 mf37+7 f2 £ (Hair, Joseph, Tatham,
and Black, 1995) - 8G(f = » S EUHC T 2 n RE 2 K4k -

2 (8% © MR 1 80 - SR EVBERSIEIRETENY Alpha {E & X% 0.70 ~ 26
“1{Z% (composite reliability, CR) -8 BB & (average variance
extracted, AVE) 73 KJ% 0.70 81 0.50 » BURSTEIERS QB B a2
7K (Hair at al., 1995) -

3. MERR LB SRR B S B e AR LR R AT R/ (AT
B) #HHHE S (p<0.001) » BAESUHAEHERE 47 (Anderson and Gerbing,
1988) - %% 3 RIMTT @ 7B RIHVHBI GBI 1.96 {EfFAERR 2 (FiElE
AR 1 BHREGECE T E B2 NATB R 0 P8 R S -
NS S A EEYRIE (Dillon and Goldstein, 1984) -
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4SR[E TR EIT - ARSI I B A\ SAYEEAI(cognition)
KBRS - NI T AR AR 5 e BR E (S{RIA #E(Podsakoff et al.,
2003: 887) - ZAIMLAH B (self-report) E5RMARE— 2ol B IR Kt E)
PR il REE R ALE T AEE S (common method variance, CMV) [y {5 -
HETT ] RE (15 ZIER (R A B A BURALHVER S (Payne et al., 2007) - ABFFER
1% Podsakoff et al., (2003) HyiEs#% @ MGHRACHRE « MEGEHARBRICE
EARE(REE A CMV BRERAYATRENE - JESN > AWTFE 7 Blat FARFE TSR R
ATEAETT AR S MBS ST e S RN I (2R =) -

2z FIRAKREEATE M E2 REE AR

B % &

5R s IE
1. 2. 3. 4, 5. 6. 7. 8.
LIHEKE
2. B2E -.40
-.63~-.18)
SEEEERMWmE | -.06 .05 0.67
= (-.21~.08) (-.17~.28)
A BENE -.06 10 .04 57
(-.16~.03) (-.05~.25) (-.08~.16)
535 F DI RS .04 .00 24 21 58
(-.06~.14) (-.15~.15) (.09~.38) (.11~.31)
6.5 H[m) -.06 -.03 10 41 24 67
(-.14~.01) (-.15~.08) (.01~.18) (.34~.48) (.10~.41)
7.8 R A .01 -.02 .08 37 25 40 66
(-.14~.16) (-.23~.20) (-.10~.26) (.23~.51) (.10~.40) (.29~.50)
8. Al T ) -.02 -19 41 -14 .02 .07 A5 61

(-.17~.13) (-.42~.05) (.15~.67) (-.31~.03) (-.16~.20) (-.05~.19) (-.11~.40)

e 8.17 1414 447 5.58 5.40 6.02 5.31 3.67
(FEE=) (7.03) (1.87) (1.49) (0.85) (1.03) (0.82)  (1.09)  (1.38)
BRI TR 5 8 7 AH R RE ) (%)

FYE(T) 83.72 7359 6960 8571 7669  66.71
J7iE(M) 2.03 750 13.71 029 1017  19.29
7= (E) 1424 1891 1669 1400 13.14  14.00

F  HHBAGREC N I RSN B R R AR AR 95% Y (EHEER  HASE TR AVEF -
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SNSRI o FEIERETE S ST 76.00%05 B E VEESRIE - 15.16% 5 5
PEfR RS ~ 1% 8.83% )5 H ATHIEAE 7AW HANVELE )7 /A8 0a0 1R
FTE 4y EeE S NA B A EFSE (e.g., Williams, Cote, and Buckle, 1989) » K] L
ST A fEELEY CMV R95E (Choi and Chen, 2007; Guenzi et al.,
2011) -

B HRER

K 7e LS MR 2 o i & VB AR RS I (R B B AR T 2 R e R o0 B
ST YA A 1 B S RFFSTEIE > DS R EEE 54T (hierarchical regression analysis)
AT RS (main effect) A A ERZSE (interaction effect) AYfRERER - H
GESETIN TR 4 - HIASC ELE FTREAAE A FHAHRCRRIR R B = S E 4 1E
&M (multicollinearity) fHRE - PRE AT SCAE B TR ER AT AT ST P A
LA AE RS BTRE T AL - (HESEBeA B R S 0 - HETRACAEH
TEAVARSERE (Aiken andWest, 1991) « DUKFFai BRI T Bnsa 4h 5%

—, EEKBREZER

Dweck (1986) 335 » 2351519 25 A T i 5 2 o B 0 B0 A ) Y O T
- BEK Dweck (1986) 18 415 7255 28 ) B 5 2815 » {1 Dweck %5
SRR (6.0, Dweck and Leggett, 19088)HET: - S EEINEBA(E 2
HE TF o S TR A B a0 (Elliot, 1990: 175)- ACHIE45 R REI)
BT o $Y8E A B ST S (5 A D 2T 2 R T IR (=
0.41, p<0.001) » 91 25 2111 EHSHECE IE (515 25(B=0.10, p<0.05) » ety
FHR R R A (B= 0.05, p>0.30) - AHI5es H ks Dweck (1986)%% Elliot
(1999)Hy 3 -

=, BROERSARFERRECER

RUERSFEAET - ()FFLERFA NGRS E N SHE R RE
FoE R A (B=0.31, p<0.001; B=0.11, p<0.01) - & {fe i HE2E H[m)
(B=0.14, p<0.001) - &% la~1c B &M HT - QIHE N BRVIFBFRENMES
A H B R RRE R (B=0.39, p<0.001) - thFBHRELEZEHHE (B=0.36,
p<0.001) - fEF A FIRH FAYRZ BRI A EE (B=0.00, p>0.90) - {£{:% 2a K
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2¢ JEIS SR ~ Rk 2b RAEESTHy - Blse st O ERGAEELE - S B N BV
RYENERE R LB MR R > HAES 33 L E B - IS TRl 2 oH B AR
(R DA Se T B 8 Ry B HARRVE RN — -

Fom Bf R fF A 47 5 % 4F & (N=496)

IREIE « g N B B
HER BB e e Sl
PRI
A N 0.01 0.18%%* -0.03
B /A H] -0.04 0.07 0.02
| -0.07 0.05 -0.02
D /\H] -0.17%%% 0.11* 0.01
i 0.00 -0.01 -0.15%**
HEEMRES 0.05 0.10% 0.41%%
AR2 0.0354%* 0.0346%* 0.1864%**
TR
SR ES -0.12%* -0.00 -0.04
B AR 0.14%%* 0.31%%* 0.11%*
ety 0.36%** 0.39%* 0.00
AR2 0.1678%** 0.2833%** 0.0125*
R EER™E
55 B A X BY 0.13%x* 0.16%%* -0.05
=
B LSS X i 0.01 0.09* -0.11%
RRTE
AR2 0.0163** 0.0313%** 0.0130*
Adj. R2 0.2014%** 0.3342%%* 0.1947%**

5 EEFEE - *1p<005 **:p<0.01 ***:p<0.001

=, AEERNFEADNR

RIS G AF RIS - B B AR a3 L B R S YA B IR A
& N B m FR ) f R m 2R R E (B=0.16, p<0.001; p=0.13,
p<0.001) ~ #F A B I L [ Y & (I BRI B (B=-0.05, p>0.30) > fFis 2b" #
B ANEE=Z S 55 OB R G S A R R [ Y IR R s B R R
FERSCRY - Rl — PR B BT B R -3 B A Bl e R B A A
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(REREER) | B8 R EEEE (monotonic) B(JEEEEH (nonmonotonic)
TURS > ZRWFLAE Aiken and West (1991) Ry - Re5H BB S8 T I LAIE »
B ERRE T AR sy SRS - (RIS EREI T - B L
SRABHE N BlRFRIER (EEER) PENEREERE TR W
“@picanE 1a K 1b AV E/EFRCRIE - B 1a BUR - B DE RS R B
S AR TR ] AR EE AV IR R 22 (B=0.50, p<0.001) > HAE S HHE
P ECEREHIR 2 (B=0.18, p<0.001) - &t 2a " S A RAE N ELER - 5
FLHR G H B R FRIVE RV IR EAsRE ) JEG SR - B 1b AIEUR -
HELOHAGAHSHELREWEEERNEEHEEAZE (=028,
p<0.001) » ¥HEHH EALERE A IE R ZAIR R (B=0.02, p>0.50) > e 2¢" §
EARAEHECE B LRSS HE B E R IE BRI 5L
Ff - BEGI S - BB N B EEHREE K (=-0.12, p<0.01) - {E{5H]
EiEE ORGSR A LR EEH R JRHE N BNARGRI I EEE -
e O HER G A B e A R -

M, FRFHENRBEIMR

BT SRR AT 4 Hes T LIRS A B B
TR T RIS 5 A BT PRI - U E (AR T
i 0 ST R BT 1 PR 6 A B 3 e S S
HYIE R (B=0.00, p<0.05) - BHEFRIN S I 2 EE S APE (B=-0.11,
p<0.01) - $EHB EHIEHITIEE (B=0.0L p>0.70) - FHIGLIEE 4o " H4 A
BT PR L R A L 1 T BT RN
£ o BT ERISEAT (RE— o) BT B L AR R P
BT R SRS (5=043, p<0.001) HEEE B EHER
B E TR (P=0.25, p<0.001) - PRI B3 da 8 A BT B AS EAT
L E R S R B T TE B AT AR - B d B
T WP LR S AT P L IR ) R B E T (B=0.21,
p<0.001) » 7 T B 25 | 2 R A £ (P =-0.01, p>0.80) - FHIFATE
— d EREE A BV PE S IR - RILER 4b T 548 A BATH
FHERIE - 5P LR AR SR R S A IE I BT T TR
5 -

/

XX
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£5 —
@giﬁ S gl AT ER ] STD) i —O—E R E(+15D)
- e (B EEH-15D) o EHEERCISD)
600 60 50 625 1 B=0.02
550 F 600+
B=0.18%++
500t 575t f=0 284"
450 5.50 ‘
{B-18D) magoaBss, R1SD) {B(-15Dy BB LHEFR E(+15D)
(=) ®
f o =
A N—————— i —O- A BT (H1SD)
—o— {EiF R B E(-15D) —o— (B4R FHFE(-15D)
600 [{=0.43+4F 400 p=0.21 4k /.
550 t O- —O
350 | ./ p=-0.01
500 t
B=0 25w
450 : 300 :
{H-1SD) #H IBEE  S1SD) {BC1SD) mmimas ®O1SD)
©) @

Bl- 3 (%% »c% [
*:p<0.05 ** p0.0l  ***:p<0.001

- e

—., SR

SHEE NSRS E AR - —FEEHBHEEEH E AN SFTE
ZERCAHASH BB HARAVEE S 74 (Churchill et al., 1997) « ZA(fs: LAY §5 BB
Ghifsa T AE IR BT IR S Lo IR 7R [ S0 OB R A B A 5 S &
NERGREIRAY s & Wi DI E IR > A RE AR A & TV E ERE -
AT FERT L% H A RIFERR A EH B N B RIRIEEE: 7+ OB R A S H AR i R
FARERI A AR A DU S EEEER « 4F5 FRFE BVERETECR - LUT 7 hlER
HBTFEEE R -
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1)

(2)

@)

iR E I E AN B HAEE Y 2 8 A BV SF R E —
FyREA R PO BH B 45 A F& 88 TH 2 — - Robie et al. (2005) 505 @ &2
Ry iR R EHE N B A E M A rymaZiEnE - Pt AryE S
IR SR (E LI A B s R G R HITT R0 2 1 B AR B A B
it NAVERZERIE ~ BT REETT - HEMOEE THHEERT » AT G
BV B A ROV F RS & 1E s 2 i &) £ Harris et al.
(2005) HYBTFEASSAHNE 5 FRAN - $HEE N BV SRR E B E R ik
BEEHYIEAI5ZEE > F1 Wang and Netemeyer (2002) HYBFFE45RAHE - 4G
ifi& > Robie etal. (2005) {YFRIESFABFFEA T FF -

e DR G B B A Bl R AR 2R © AT ERCRIE AR
Wi DR G E A BAEIn R E A E 2R E N E R f
EHEES ~ EFOE(2007) - BROE(E - FRE(2006) - 25555 (2006) BT 4S5
F—2 - MEE—PIL A ERSERATER > SR L ERFEERHEA
BHHE A R ] EMEEE R IR R - HEZENIERZER LA
R o ARZCAER T E SIS (Vroom, 1964) Y ESE @ SYE4HLZ EEE
RIS B B N BB - BB A B B ERE R
BRI RFT (Wit 2E g EEs) SEEVAHRGESE - 14 K
7R EAE R TSR - S4B AN BNFSRR R EAS - SR LA
SR FUHE [ SR FR A [ Y T [R) s BT A« ARBHFT 45 SR B R R ok -k
GaBiCENy B BEUE © B EAHARIR ALV REIAE REIRE W E SR R P
NERIFEK » Hilpe s AR -

D HE R A E AN B RBE F Y22 - VandeWalle (2001) 3
Ky SHERANE R E R B TRV o ARpt9E T8RS SR -
B OHRGME IR E N BRERRIEE R - BRES - ERE
(2007) ~ 25555 (2006) HYBHSTAESRAH—EL - HEE—DHI EIERRER T
MR - 5B AN B R R E AR - 55 O MRS H SR Em
IEmsZEATRS » VandeWalle (2001) HY T 5RIEGABHITA TR IR - I
Gh o RIRFTAERES 3b Hdm - BRI E A\ BT RE R R B S5 (98 T R RURERE
B, o Nt THHE AN BRI B - T RS HE R R R A [ Y
BB AR o R ARG TSR FY - MTTEERHE
ANEWEZIFEFLEAFNARTZEE ? Er el hERHEANEN
HIEEE AR RS S (Judge et al., 2007) - ERCRBNVA # = 1Y B BAET
RTIT EAt 55 B (R AV SRR B AN FE A FirRE s B2 2 > DIBCERHE A
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B gtttEoatE AR En " A EEERE  (EERAREEA[E
G EIRENT) o M MR REFRIR A ENE o ARSI R B e
EHEANBIVERE - Rt s s aieE@taiag 2 -

(4) BFOHERFEHE N BE2EE @RI 2 © Anderson and Oliver (1987) F
5 o SHEAHSAYANEEF SR E N BFF NI EN4ER - SR L1
AEIHARRE 18 RIS EE) b - Aifse TR EARIER - S0
RANMERNEHIG] - R EssHE N B8 Em » MgiEs - B8
(2007) ~ FHEYGfE ~ [ E(2006) % A AR ZE4S 5EAH—2% » Anderson and Oliver
(1987) HYERARIES AW FEHISFF « DAV GAF BRI IR - 55
FOLHRGFEHE AN B2 EEA R 22 PP S ERnVFRET - HiHE
N B E B 5 I R RS H B A Y 1 (] g2 B e - fhoh
K7EREE Ac Hedm B FERIR IR ALV LB M E SRR I & = i R E
BRBENFRR - Kt T#HEANBFHEFRERS - SRR RS H
HRENIERPZERRS, - RS TSR R - 3G
PR S EE A SN R ZERE SR (Bandura, 1997) » %
R AE R AL A AR SRS (BAs ) At AR F kI - FTRE
HREESTFSFRFEENEAEE (Ho, 2012) » DIEGF LRGN 58k
SRR EHEAGN CBRM:) 2 -

=, BEE

TERCH B T (BT AR R ZE 5 8 R E i E A = ~ TRB0R1E 5
MERPETE ? FEIEE LR S RS B Y H AR 2 R E A E A
A - ZFE N FPE RS2 (Payne et al., 2007) » e LLiH5E# (e.g., Button,
Mathieu, and Zajac, 1996; Farr, Hofmann, and Ringenbach, 1993; Ames and
Acher,1988) X TERIRCE IR 24 - HETE A/ DEIATEIEET - Bess
B A BHIE ANRZR--A0478FEE (Harris et al., 2005) ~ 2434 & A\ BAIE 55
FPE -5 LR (FOGEERRS - 2006) HH HIRE Ay E - /DA
B2 [FIRSFPRET 15 WA T AR TR 58 (18 A\ R85 [ PR 2R Y 20 1 P I A B2 e
AEFRIF A F Y528 (Johnson et al., 2012) - ARFFERIFEIRFGRET ~ BREEiHE A
BHFERRTE (EARR) RAESFOIERR (EEARE) HHERER 2
s AW ZEEE BT » I PRV E B & N B E By 2 1 =
PRt T O ERG (EWNE B & IERse 284 & N SV m i Eh i  AHIEAvES
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57 #F Button et al. (1996) HYF-5R--EFF HEEE R F " EATREAEA
=8 (B g2 AR AN E(p.28) , -

SN HEAITE F5k 0 HERA B R R A I3 B A BAVEE Ehik
(e.g., Anderson and Oliver, 1987) - @ & 8 THYE W LI ZE = (e.g.,
VandeWalle, 2001) - AIHFE4ER AR - 555 LD RSN A G & T R
'EIHE AN BRIEERIVE R - AIRERE AR E A BEE ) - B8 - DS
SR AREmEAH S B Y A 2 COHIHIERE - BhRIERER)
BT BFC B RS TAR R B IR B TRVRRIE ~ i - 175 (BFE
TARTR ~ RARAE TR ) S 228 BE A TEANRFE FRIVEZREAH
AEEMEEREE S (Fletcher et al., 2008) -

=, BEER

BEREENIFIRUR > HE N RIIFEFRE - 28 MR R AR
HFET RGBS 2 EHFZE - HRRFEENAIZ ZAmEE - HAit
PR T EEESAPRFFE - S E RS R R B RIS E A BN - BB A
B NEREMSHANE NBRVEE (R ) Hia » R HERRE
Hia o BHIEE N BFHESHINEE - HEESEE IHHEA E A R B
(Markose, 2011) = AbFFEAER EREAE R LR T Y SRVEHINE - St A K
ATTEFHIZSE -

(BBEREEARNEETEM

BENTEDR - EEERAHE N B NMEA EESHERE - HAER
JERAZ T oKEHEE S & 1T Ry - DA ERGRAVEE T A B8 S et (OB (E - BiLS
2006 ; Chakrabarti et al., 2014; Porath and Bateman, 2006; Sujan et al., 1994;
VandeWalle, Brown, Cron, and Slocum, 1999 ) - ZAIME&EFEHE A BRREEE L
ZiE TS ERIE RS  DIE B SR E A E RS - Rt - $HE4H
BZAEHENE R E N BV EE AR ? AR SR L RS E
N BEEE SR Z R BB E . HHE N BKBASE P
D RGE HEE E m A EIOR fS o R ZEE R E N B EE
4] > S EAHAR T RFE B EREIAE A B R MR A (N O R A SR A
B E ORI ~ B8 AR ) - 52 SHEHS T EHEE
ZREHE N BEkat ~ 5 I3 n) 0 E AR PE S 2248 (outcome-based control
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system) (Anderson and Oliver, 1987) - 75 48 P P4 2 LH 5] B E BR ARt MHY
B E -

(DREHEARRNERREEM

PRI FE A E N B NMEHESERCNME - BHESS T RIMRA L
= (O - BE > 2006 ; Silver et al.,, 2006) - R H —{EHBFEEIHS:
AR B A AP N B 2RI 84 B 4H AR A N EE R A AT RE B ARS8
FPE o8& N SRR R A - MR PR E I E A\ SRV EERE EN
{# (e.g., Brown and Peterson, 1994; Mengue, 1996; Schrock et al., 2014;
Shannahan, Bush, and Shannahan, 2013; Wang and Netemeyer, 2002) - [ {53+
FYE ORI S iR E (H A RE  (Spence and Helmreich, 1983) - (Al
PHELHE (R ASTEREFT) AMEZE R ERE SRR EE - LHBOERHE
iR E RS & N S FIRH SRV - ILIL - BB E N B
TIEEEISSE R (incremental theory) {Z7& (Dweck and Leggett, 1988) » ## o0 Hi A
AR R PRERIT B R A R T A 1] > TS B8 4 NV B ST 2 — - b
FeiE b B A HE N A 275 T HIMBUE SRR EEH & A\ SRR I ] » I 3
E2AHEM (Bandura, 1997; VandeWalle, 2001) : (1)[1zEzRMR (verbal persuasion)
~fEREEATRE AN AT R — D R~ RES TS ERTIIVEL © (R UEEE--
TEREES T A IR A O RE B (7] + (3)RidihR (experience of success)--i&
LB RE IRVt S ~ K ERSIRAYIEIEE - HEPIFAE T -

(Z)FEMERBAERBRI

PH B AL B S B BR B N BRI S BE JJHY R A& (Cron and Slocum, 1986) - Akt
FERUR » 6 O BR GRT A BRE & R B A\ B ) R e B2 e - {H
HERHE A BREERCRA AR RN E=HE N BFRERZa kbl
SR TS R B RS B SRE 25l R n] B RHENY DLl (5 Ry Rahh - &5 F
i {8 A SR P9 2t A A e R B2 T ol ~ (R i RE R L E B A ¢
SERGEISRTT R AR SR RREE BN AT aETE (VandeWalle, 2001) » RILE B
JeE I BB B R E N B ERIT R AR A4 (behavior-based
control system) » FFEEREBAESH & N BRIE R AE IR ) that2 & b F]
B EE ~ fEE AR S EEPIRYEE# & - 2B E R E N BB EE(E
B2 (enactive learning) 25545 ~ 55 R DN TEHY B 3£ 18 K A5 /) (Anderson and
Oliver, 1987) « HETAGEE A B » FHIMIPITASE - SRS EEEATR,
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R AT » RILSH B A TR FE AL 55+ thaL B ) E
B TR BWEE S AR 4 - AUFIELHI(Anderson and Oliver,
1987) » S LA AR AL PSS (RS B~ sl
IR -

M, WFsePRBIREE

AERHFE Ry RIS - (ERETIHE N BHIEHR R LR - PR
R HBERERIZE - B2l R E NSRS - MEEEEN S BEE
1 > REEHFEEE R AR FIRE J) (generalization) ATRE Z 2[R - IR E
DIEAtZESE (B  REHE ) SHEABRESR » DB & 5Rss i &
ANBEARZE (AEFERRE - — e IEE) ~ HEERAER (A5
HIRA - HSEE L) ~ R EFRRZE (ASETR - [BlaEERL - SR )
EHHE NS HERE R E -

ERFFHGRRNE - MEBFEASHELEIRE - FEFHE NN
TR~ AR A B R SR AT R AR AR LBy A T2 22 - AIFH
BEEI B RI&7E (Brown and Peterson, 1994) » %7 A\ (R 77T & (interpersonal
deviance) --zH 7T [5]ZE ~ FJEEE[EEE - B [EZE (Jelinek and Ahearne, 2006. 2010) -
HE > ABHELFNAEBEIEA SHE TIFRAMRARZERE (A EELH]
= LAFBLMES ~ EsKFaHE M - [FISEE 8RR ) - IR EH
FE ATy BILLSH B I S B Iy B LRy 5e  LEES R LI R AR B LI
FPEH B TR (UI4HSREE - TIFWERE ) ~ TIEERJIRL - LIFEs - 41
&% /NERAT Ry (Fletcher et al., 2008) ~ Af&{m7=1T A (Jelinek and Ahearne, 2010)

B DR ATREREREIN R --WIRIE T/EEZ (Jelinek and Ahearne, 2010)
SN2 TAFBLt NBYMH{REE (Robie et al., 2005) -

ZE 3

BMGF - BRE ~ TRIGS > THASRRREA G S E A BB - $HETRER e
DUAREEKLA BRG], - BUEM R R E B 2B MR & > L3R R
25 2006 4F o

BOLE - B - DB AN B EREA KRR 8 EEER 0 55 23 55 3 H
2006 4 - H 385-407 -

B~ 25 - BOtE > T ERRRAFEEHE NS BRENE ST 8 | DUERTEY S
BRGI, - SEEEE - 5577 B > 2008 £F > FH 1-46 -
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b

BRIEES ~ ERE > TASEERE - BB BRRUR BTSRRI , BT Em RS
(LR BT g > B - HPTAEE » 2007 4F -

5

o
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Re-examining the Impacts of Competitive
Psychological Climate on Salespersons’
Goal Orientation: The Moderating Roles of
Sales Experience and Trait
Competitiveness

Song CHEN, Lin-CHin LIN, Pei-Fenc LEE”

ABSTRACT

Furthering competitive climate within sales organizations has been the routine practices often used by sales
managers to motivate salespeople's performance-approach motivation, and consequential greater performance.
However, some scholars urge that these practices furthering competitive climate may restrain salesperson's
learning motivation, and further their tendency to performance-avoidance. This study examines the impacts of
salespersons' perceived competitive psychological climate (CPC) on their learning, performance-approach and
performance-avoidance orientations, and the moderating effects of sales experience and trait competitiveness
on these impacts. Four hundreds and ninety-six sales employees from five life insurance firms in Taiwan were
sampled as subjects. Using regression analysis, our findings indicate that perceived CPC doesn't restrain
salespeople's learning orientation, and trait competitiveness can simultaneously arouse salespeople's learning
and performance-approach orientation. Moderating analyses show that the positive relationship between CPC
and learning orientation is more significantly only for highly experienced salespersons. In addition, the results
also show that the positive relationship between CPC and avoidance-performance orientation is significantly
only for salespeople with lower competitiveness. Finally, managerial implications and directions for future

research are suggested.

Keywords: competitive psychological climate, trait competitiveness, goal orientation, sales
experience
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